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KILI TO THE COAST FOR A CAUSE





TOP 10 RIDE TZ  Fundraising Strategies

Congratulations!  You are registered for a one of a kind event, RIDE TZ, which will challenge you to new levels of fitness, just as it opens up a lifetime of opportunity for Tanzanian children through The Foundation For Tomorrow.

Journeying to Tanzania means completing another journey first: fundraising for the costs and donation of your ride.  To some, raising the funds for the ride may seem a little daunting.  Here are some helpful ideas to make your fundraising a success:

1. Identify your community: who are the people and institutions that support/know you?  Make a list—from your school and church, to your grandmother, to the guy behind the counter at your corner store, and the company you work for.  All of these people and organizations are approachable for a donation.  Check in with local cycling groups and associations to see if you can present your cause to their members.   Connect with local businesses with a strong corporate responsibility practices for sponsorship. 
2. Practice your ‘ask’.  Why are you doing this RIDE?  What are the benefits to those on the ground?  Connect with the deepest purpose for your going on RIDE TZ and then make a “Case for Action”, a presentation about your motivation and RIDE TZ that you can share with others. If you are excited about the ride and the children you are helping, share that emotion. Enthusiasm is contagious! 

3. Don’t limit your ‘ask’.  Every bit helps, but don’t decide in advance to approach Uncle Ted just for $25, when he might like to give more.  A better way to make the ‘ask’ is to say: “So what do you think? How much do you think you might like to donate, Uncle Ted?” If Uncle Ted says “No” that is only for right now. He might be more willing to donate as the ride gets closer, his monetary situation changes, or you get more and more momentum from other donations. Don’t let a “no” answer stop you!

4. Identify some deliverables that you could share upon your return: a video of the journey, a presentation, some letters from TZ RIDE beneficiaries…in exchange for a donation. Visit the Active Giving Donation website with them to show them pictures of the children and communities you are riding for. This way they can also see what other people are contributing.

5. Ask each donor if they are willing to reach out to their community to help you with fundraising.  Social networks make this easy.  Post RIDE TZ on your Facebook, Twitter or other social network page. Blog about the ride and have others get into the discussion with you. Send regular emails to your friends and family to report your progress so that they can become a part of this journey with you.

6. Set weekly (or daily) fundraising goals.  If you can raise $25 a day until next July, you’ll be there! Don’t procrastinate.  It’s easier to raise funds on an ongoing basis, and you will be more encouraged that way, than leave everything to the last minute!

7. Ask local businesses if they would be willing to donate one day of profits to your cause. Also be sure to look into what fundraising events you can co-sponsor with local business. For example: Unos Dough Raisers allows individuals to partner with Unos Chicago Grill to host an evening where proceeds go to your cause. There are also organizations like Arbonne that will do house parties and donate proceeds to your charity or event.

8. Guide donors to your personal ActiveGiving page, where they can read about your fundraising and training progress and make credit card donations while they’re there.  Request repeat donations (their card can be charged monthly).

9. Check in with your RIDE TZ community of fellow riders for fundraising tips and ideas.  Tune into monthly RIDE TZ webinars to get inspired! See if riders in your community or family and friends want to train with you. Ask them to ride with you for a day of training so that they know how hard you are working for the cause.

10. Think outside the box! While your “ask” is a critical part of your fundraising process, don’t be afraid to be creative. Letter writing campaigns, t-shirt sales, bar / restaurant nights out, raffles, and parties are all great ways to get donations!

Feel free to contact Kristie@ElevateDestinations.com anytime you have any questions or need a pep talk:  860-483-0919.

Good Luck!
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